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Targeted Role & Organization 
Kiran Khan possesses the unique ability to drive the growth agenda, make the strategic plan actionable, and be “go to” executive for special projects and unique, one-time initiatives.  Flexible and versatile, Kiran moves easily from strategic planning to rolling up his sleeves and executing the plan, always with a strong focus on the numbers.  He judges complex situations effectively, thinks strategically, and implements tactically across all functional disciplines. 
Selected Achivements
	Areas of Expertise
Private equity
Private company
International mergers & acquisitions
Strategy formation & implementation
Executive & board communications
Capital raises & bank relations
Financial modelling
Due diligence
Complex legal negotiations
Post-merger integration
Operational improvement plans
Industry & Sector Experience
Aerospace Manufacturing
Business Services
Packaging
Food
Functional Experience
Corporate & business development
Financial & valuation consulting
Management of complex special projects
Education
University, BBA (Date)
Chartered Accountant (Date)
Chartered Financial Analyst (Date)



		


	
	

	
	Aerospace Manufacturing
	Business Services
	Packaged Goods

	
	VP, Company A
	VP, Company B
	VP, Company C

	
	20XX – 20XX
	20XX – 20XX
	20XX – 20XX

	
	Led ABC company’s corporate growth initiatives:
Mergers & acquisitions
Growth initiatives
Special projects
Established targeted M&A program aligned with strategic plan
Led purchase of distressed business in Mexico ($5M) and purchase of company in USA ($50M)
Led complex special projects:
plant improvement reviews
cash flow monitoring
development of damages to support a potential lawsuit
Team member on sale of Company ‘A’ to Company ‘B’. (NYSE) ($560M)
	Led completion of three transactions (US, South Africa, and Canada)
Implemented targeted M&A program aligned with strategic plan
Evaluated more than 20 acquisition opportunities
Led all aspects of the transaction from initial strategic assessments through to closing the deal 
Led complex special projects:
profit improvement reviews
post-completion acquisition reviews
	Led all aspects of the transaction from building initial client relationships to the conclusion of the transactions
Completed more than 25 sell-side and buy-side transactions (Canada, United States, Mexico and Europe).  
8-years heading Ontario packaging business development; took over North American responsibilities in 20XX
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